
 

 
 

FOR IMMEDIATE RELEASE    
 

SOTHEBY’S INTERNATIONAL REALTY SURVEY SHOWS WEALTHY DESIRE  
WATERFRONT, HISTORIC AND SMART HOMES 

 
NEW YORK, NY (June 19, 2014) -- Sotheby’s International Realty, Inc. announced today that according to 
the just-released Sotheby’s International Realty® Luxury Lifestyle Report, if the top wishes of wealthy 
Americans could be expressed in a single dream home, it would be a “lifestyle property” on the 
waterfront with a multicar collector’s garage, which they designed themselves. 
 
Wealthy Brits particularly value homes with historic significance. Chinese wish for space to display their 
art collections and Brazilians harbor a desire for a “smart” home, the Sotheby’s International Realty 
Affiliates LLC research found. The survey, which focused on the purchasing behavior of high net-worth 
consumers, determined that buyers in each country made similar decisions based on lifestyle, family 
needs and return on investment. 
 
A search of the Sotheby’s International Realty inventory identified homes that meet many of the criteria 
expressed in the survey, which should reassure high-net-worth buyers that if they can afford such a 
house, they can turn their dreams into reality.  Examples include a Lake Arrowhead, C.A. waterfront 
trophy estate with a 22-car collector’s garage and turntable, a Bahamian-style estate on Jupiter Island, 
F.L. overlooking the Atlantic Ocean that was built in 2010 and a smart home in the Hamptons. 
 
The “Sotheby’s International Realty Luxury Lifestyle Report” surveyed affluent consumers in the United 
States, United Kingdom, Brazil and China and found that the majority in all four countries are more likely 
to purchase a lifestyle property now than they were five years ago and to make a lifestyle property their 
primary residence.  A waterfront property was the top choice for what they would consider purchasing 
next.  A concurrent study of lifestyle search activity on sothebysrealty.com shows “waterfront” was the 
top lifestyle search on the website in 2013 at 42 percent.   
 
The majority of affluent consumers in the United States, United Kingdom, Brazil and China also were 
likely to make a legacy home purchase, which is a property intended to remain in the family or be gifted 
to children, with the highest percentages in China (93 percent) and Brazil (92 percent).  A survey of 
Sotheby’s International Realty network members revealed that more than half of respondents say their 
clients spend between $1 and $3 million for a legacy home. 
 
In addition, the “Sotheby’s International Realty Luxury Lifestyle Report” showed that earning a return on 
investment was a key driver for clients when purchasing a property.  Compared with five years ago, a 
majority of affluent consumers are more confident in the strength of the housing market in their 
country of primary residence, which they believe offers the best real estate value right now. 
 

http://www.sir.com/
http://www.sir.com/
http://www.sothebyshomes.com/Los-Angeles-Real-Estate/sales/0307769
http://www.sothebyshomes.com/Los-Angeles-Real-Estate/sales/0307769
http://www.sothebyshomes.com/palmbeach/sales/0076148
http://www.sothebyshomes.com/palmbeach/sales/0076148
http://www.sothebyshomes.com/hamptons/sales/0037172


“Last year, we observed that the luxury sector led the overall market recovery, making insights into the 
purchasing behavior of high net worth consumers critically important,” said Philip White, president and 
chief executive officer, Sotheby’s International Realty Affiliates LLC.  “Our findings confirmed what we 
have known to be true when it comes to the motivations and desires of these consumers: they are 
looking for homes that meet the needs of their varied lifestyles and that support their most precious 
asset, their family.  These consumers also recognize the important role real estate plays in building 
wealth, and they expect to yield a return on their investment.  In a testament to the health of the luxury 
market, they are more confident in their property’s ability to grow their overall net worth.”   
 
To view the entire report, click here. 
 
Methodological Notes:  
The Sotheby’s International Realty Survey was conducted by Wakefield Research among affluent 
consumers ages 25 and older with 401 interviews conducted in the U.S., and 100 interviews conducted 
in the UK, 101 interviews conducted in Brazil, and 102 interviews conducted in China, between January 
28 and February 18, 2014, using an email invitation and an online survey.  
 
Results of any sample are subject to sampling variation. The magnitude of the variation is measurable 
and is affected by the number of interviews and the level of the percentages expressing the results. For 
the interviews conducted in this particular study, the chances are 95 in 100 that a survey result does not 
vary, plus or minus, by more than 4.9 percentage points for the U.S. sample, and 9.8 percentage points 
in the UK and Brazil sample and 9.7 among the China sample, from the result that would be obtained if 
interviews had been conducted with all persons in the universe represented by the sample.  
 
About Sotheby's International Realty, Inc.  
Sotheby's International Realty was founded in 1976 as a real estate service for discerning clients of 
Sotheby's auction house and represents fine properties at a range of price points. Today, Sotheby's 
International Realty, Inc. operates brokerage offices in key metropolitan and resort markets, including 
Manhattan, NY; the Hamptons, NY; Greenwich, CT; Cape Cod, MA; Palm Beach, FL; Houston, TX; Los 
Angeles, CA; Beverly Hills, CA; Brentwood, CA; Pasadena, CA; Santa Barbara, CA; San Francisco, CA; 
Sonoma, CA; Monterey Peninsula, CA; and Santa Fe, NM.  
 

http://www.sothebysrealty.com/resources/v_3_3_0_6/siteresources/my%20folder/static_pages/in_the_news/releases/sir_luxurylifestylereport_lres_final2.pdf
http://www.wakefieldresearch.com/


Sotheby's International Realty, Inc. (www.sothebyshomes.com) is part of NRT LLC, the nation's largest 
residential real estate brokerage company, and a member of the Sotheby’s International Realty® 
network, which currently has more than 14,500 sales associates located in approximately 700 offices in 
52 countries and territories worldwide. NRT, a subsidiary of Realogy Holdings Corp. (NYSE: RLGY), 
operates Realogy's company-owned real estate brokerage offices.  
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