
By JACQUELINE PRIMO 
Reporter

Residents of the Huntington 
have recently expressed con-

cern that a home they describe 
as a “historic property,” a Span-
ish-style 1930s home currently 
for sale with the potential of be-
ing sold as two separate lots, will 
be demolished once the property 
sells.

On the MLS, the addresses are 
14989 and 14999 La Cumbre, list-
ed at $4,699,000 and $5,599,000 
respectively. They are listed as 
“Land,” and not as single-family 
homes.

Huntington resident John 
McNicholas, who will start his ju-

nior year at Loyola High School 
in the fall, has taken an interest 
in the property and its unique ar-
chitecture since a photography 
class at Loyola required him to 
document the various types of 
architecture in his neighborhood, 
McNicholas told the Palisadi-
an-Post.

“[The assignment] has given 
me a new appreciation of the clas-
sic Spanish style architecture of 
this property and how it presents 
a timeless image not only about 
history of the neighborhood, but 
also the history of California,” 
McNicholas said.

Vicki Cody, a 35-year res-
ident of the Huntington, said the 
home has been in the neighbor-

hood for longer than she has.
The property was purchased 

in 2014 by developer Jerome 
Nash. Curbed Los Angeles report-
ed that a developer named Jerome 
Nash bought West Hollywood’s 
1929 El Mirador in 2002 and 
kicked out the tenants with the in-
tent to turn the building into con-
dos. The website reported that the 
same developer also purchased 
and evicted the tenants of the 15-
unit historic El Pasadero building 
also in West Hollywood. 

Now, McNicholas and other 
residents including Cody fear that 
the historic Huntington home may 
not survive the developer’s plans 
to sell the property as one or two 
plots of land.

“Last year the property was 
purchased by a developer whose 
intent was to restore the property 
to its original splendor. However, 
there was no change in the proper-
ty’s status over the past year, and 
now the developer has divided the 
property into two legal lots which 
are being sold independently of 
each other,” McNicholas said to 
the Post.

“My concern is that when 
these lots are sold, the histor-
ic home will be demolished. If 
this happens, a piece of Pacific 
Palisades history will be lost,” 
McNicholas said.

McNicholas added that he is 
“hoping there is some way to get 
the Huntington home designated 

as historic before both lots are 
sold and it is torn down.”

The budding architecture buff 
said he would also like to create a 
way for the Huntington to be able 
to protect its historic homes from 
being torn down in the future.    

When asked about the plans 
for the home’s sale, real estate 
agent Enzo Ricciardelli of Sothe-
by’s International Realty who 
has the listing said, “The seller 
instructed us to list their property. 
We have no way to know who will 
buy the property or how they in-
tend to use it. A buyer will only be 
able to do what the City allows.”

Ricciardelli confirmed that 
the seller is offering the lots for 
sale separately or combined.
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SALE PRICE $1,238,000631 LAS LOMAS

Most Expensive 
Home Sold in May

Most Affordable 
Home Sold in May

Lauren Conrad Buys 
‘Home Spotlight’

This 10,000 square-foot traditional Hamptons estate in 
the Huntington boasts seven bedrooms and 10 bathrooms 
on a lot that spans more than 54,000 square feet, accord-
ing to the MLS. F. Ron Smith of Partners Trust and Valerie 
Fitzgerald of Coldwell Banker were the listing agents.

Built in approximately 1952, this 1,979 square-foot 
house in the El Medio Bluffs neighborhood sits on a lot 
just shy of 5,000 square feet. With two bedrooms and one 
bathroom upstairs and one bedroom and one bathroom 
downstairs, it was sold “as is.” Betty-Jo Tilley and Brett 
Duffy of Berkshire Hathaway were the listing agents.

Fashion designer, bestselling author and TV personality 
Lauren Conrad, who first rose to fame as part of the reality 
series “The Hills,” has purchased a hilltop Mediterranean 
villa in the Highlands for $4.4 million. Sitting majestically on 
an expansive lot of over an acre, the nearly 6,000 square-
foot home was previously featured in the Palisadian-Post 
as a “Home Spotlight.” With an olive tree-lined driveway 
and spectacular mountain views, the guard-gated home 
also offers maximum privacy, which is a draw for celebri-
ties. Michael Edlen of Coldwell Banker had the listing.

Lauren Conrad photo: Toglenn / Home Photo: Paul Barnaby

SALE PRICE $14,750,000580 CHAUTAUQUA

non- “smart home” devices or 
controls.

Primo: Who is the typical 
homebuyer in the Palisades right 
now?

Osman: First and foremost are 
builders and developers as they 
are desperate for lots to build on, 
and then young couples and fam-
ilies, predominantly, who prefer 
the new or newer homes. 

International buyers are still 
discovering the Palisades and the 
Caruso development, once com-
plete, will attract even more of 
their attention. 

Primo: Do people go from 
one house to another in the Pal-
isades often, or do buyers tend to 
live for a long time in one home?

Osman: Many have lived in 
their homes for a long time. Who 
can blame them? It’s hard to beat 
the Palisades. 

When my wife and I pur-
chased our home in the Palisades, 
the seller (a high-up at the South 
Coast Air Quality Management 
District) told us at the final walk-
through that he had bought the 
home many years prior because 
[the Palisades] had the cleanest 
air in LA. The topography and 
prevailing winds were largely re-
sponsible, he explained. 

Primo: Over your 40 years 
in the real estate industry and 
throughout your more than 
18,000 transactions, what are 
some transactions that stand out 
to you?

Osman: Here are a couple of 
memorable ones. I sold five hous-
es one Sunday to a young man 

who walked into my office look-
ing to buy one home (this was 
in Chicago, circa 1976). He had 

just sold his business, had a good 
chunk of cash and I introduced 
him to the concept and power of 
leverage. He was very excited, 
and he later sold all five homes 
for a nice profit.  

We had one home for lease 
and when a prospective tenant 
came to view it, his agent in-
formed me his client was a sig-
nificant porn star. It turned out he 
was huge.  

Primo: Since you have been 
in the industry for so long, what 
are some things you still find 
challenging about being a real 
estate professional?

Osman: I no longer list or 
sell, as I will not compete with 
my agents. However, I share my 
amazing agents’ joy and pain dai-
ly. For them, the challenge is the 
intense competition created by 
the shortage of properties to sell 
in the current marketplace. 

It’s a business with many 
emotional swings, part of the ter-
ritory of working on a commis-
sion basis only. Not for the faint 
of heart, but for those disciplined, 
driven individuals who thrive on 
reward being tied to effort, it can 
be very satisfying.

Primo: What are five things 
you love most about the Pali-
sades?

Osman: The ocean, the 
hometown feel, the Village and 
parks, the beautiful homes and 
neighborhoods, and the proximi-
ty to all the great things the West-
side offers.

By JACQUELINE PRIMO
Reporter

Dave Osman, vice presi-
dent and branch manager 
for Sotheby’s Interna-

tional Realty’s Pacific Palisades 
and Santa Monica brokerages, has 
been a professional in the indus-
try for 38 years and has person-
ally overseen more than 18,000 
transactions valued at more than 
$9 billion. From humble, hard-
working beginnings in Chicago, 
Osman has brought his affinity for 
all things real estate to the crystal-
line coast of Southern California 
and the quaint small-town feel of 
Pacific Palisades, with top sports, 
business and entertainment indus-
try figures among his clients.

Jacqueline Primo: What was 
your upbringing like?

Dave Osman: I was raised 
in the suburbs of Chicago as the 
oldest of six children. My father 
worked day and night to feed 
us, and my mother had to be a 
multi-tasker. I played football, 
wrestled and was on the track 
team. I was also president of the 
school band, served on the school 
council and was president of my 
senior class.

Primo: What was your first 
job?

Osman: My first job was 
while I was still in grade school 
as a carpenter for my father, who 
was a custom home builder.

Primo: How did you get into 

real estate?
Osman: Pure chance. I was 

bartending after college, not hav-
ing any direction. I knew I needed 
a new career, and a woman I met 
at the bar suggested I take a real 
estate course.

Primo: Do you live in the 
Palisades?

Osman: My wife and I used to 
live in the Palisades, but now we 
reside in Westlake Village, by the 
lake.

Primo: How is the Palisades 
real estate market being affected 
by developer Rick Caruso’s Pali-
sades Village project?

Osman: Since the announce-
ment at Palisades Charter High 
School, there has been a palpa-
ble excitement about what will 
come. I know demand and pric-
es have escalated a bit more than 
this strong market has mandated, 
especially for properties within 
walking distance of the Village. 

Certainly, this will crescendo 
as the development nears com-
pletion and beyond. The “Silicon 
Beach” effect will also magnify 
the desirability of the Palisades.  

Primo: What trends do you 
see in real estate currently that 
you anticipate going away in the 
next 10 years? (Think: What is 
the “green shag carpet” of to-
day?)

Osman: Bamboo floors (too 
soft), draperies (hold allergens 
and dust), incandescent lighting 
(costly to maintain over time), 

Dave Osman has personally overseen more than 18,000 transactions in 
his 38-year career in the real estate industry.   Courtesy of Dave Osman
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