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REAL ESTATE

“From the first minute I can
remember, I was drawing. In fact,
my mother has a photograph of me
at a little chalkboard at 4 years old,”
Lynn Garelick recalled.

As the president and owner of
LGB Interior Design, Garelick cred-
its her lifelong creative spirit with
guiding her professional path. She
was insatiable when it came to
matters of art, color and design. She
earned her first degree in art histo-
ry, went on to get an advanced de-
gree in education and became a
teacher. She worked as a teacher
while she and her husband moved
from Minneapolis to Denver, and
then to Detroit, before settling in
Westport with their two children in
the late 1970s.

“With very little money, I fixed up
our home. I painted, rearranged
furniture, hung pictures, for ex-
ample,” she said. “Before I knew it,
my next door neighbor — the wife of
a doctor — asked me to help her
redesign their house.”

Unofficially, her career in interior
design began then, but it wasn’t
until she followed a whim and took
a job at a local wallpaper supplier
that she began to really think about
it as a career alternative. She en-
rolled at the New York School of
Interior Design, and acquired a
certificate in interior design in 1978.
By 1992, she returned to school and
earned a Bachelor of Fine Arts
degree, with a major in illustration,
from the University of Bridgeport.

Garelick first developed a rela-
tionship with Greenwich when she
took a job with a well-known interi-
or designer, Anne Mullin. 

“She had a beautiful store on
Greenwich Avenue,” she said. “I
worked for her for nine years, and
then set out on my own in 2001.”

Garelick consults with clients
across Greenwich, as well as West-
chester County, and New York City.
Lately, she’s been in demand for
large-scale condominium renova-
tions in the city. Frequently, she
works with clients who have homes
in more than one locale.

Beautiful arrangements
Garelick sees her role as a design-

er to be like a composer — finding

the right order
and arrange-
ment of notes
that build on
each other and
form some-
thing grand.

There are
designers who
have preferenc-
es about how
they’d like to
begin a project, but Garelick noted
she’s equally challenged and de-
lighted to work from a blank canvas
as she is modifying and freshening
existing decor. Her work spans

periods and styles — from Amer-
ican and European traditionalism to
Far Eastern and South Pacific de-
cor, from country to contemporary.

She has a process for working
with first-time clients. She likes to
meet with them in their homes. It
gives her a sense of how they live,
what’s important to them, and what
makes them feel comfortable.

“As I’m sitting in their homes, I
pick up on clues about who they are
and what they like,” she said. “I get
to know their tastes, and I’ll ask
them about certain items that seem
to stand out. In every home, there
are items like that; they inspire a
story or a stream of stories that
reveal a lot.”

Unless a client wants to wipe a
room’s slate clean and start from
scratch, Garelick likes to incorpo-
rate meaningful or very classically
designed fixtures and furnishings
the homeowner may already have.

When Garelick’s vision for the
space begins to form, she puts her
drawing skills to work. Being able
to sketch on the fly, and render
drawings that are measured and to
scale have been invaluable through-
out her career. She mentors aspiring
interior design students in her spare
time — all very astute at design
software — and it’s something she
advises them to do: Learn the soft-
ware, but also learn to draw.

Continuing with her own profes-
sional and personal development
has been important to Garelick,
who is a member of the Connecticut
chapter of the ASID — American
Society of Interior Designers. She
served as its president during 2012-
2013. She sits on the Board of the
Greenwich Arts Council, and is a
member of both the Greenwich Art
Society and the Art Society of Old
Greenwich. She also serves as a
docent at the Bruce Museum.

Through the more than 38 years
she’s been in design, Garelick didn’t
merely learn the trade and hone her
skills, she simultaneously built a
network of clients, suppliers, archi-
tects, developers, and builders.

“You can’t be successful in this
job without quality help and quality
associations,” she said. “I have a
very good client base, wonderful
people. I like what I do. What more
could you want?”

LUXURY LIVING

Passion for art guides a four-decade interior design career
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Above: Garelick designed this media and bar room for a home in Riverside. The client purchased a
prominent mariner’s painting, with Garelick’s input, and the painting inspired the room’s color scheme. 
Below: LBG Interiors led the gutting renovation of this Greenwich water-view apartment on Steamboat
Road. The client adored Asian art and design, so Garelick had paintings commissioned for the project. 

Lynn Garelick

By Gretchen A. Peck

AGENT PROFILE Rita Fine

Rita Fine was drawn to real estate as a
profession years ago, after tackling a large-
scale renovation on her family home in Mil-
brook. In 16 months, an English manor was
transformed into a tudor-style home, com-
plete with a turret and antique slate roof. 

“I was very hands-on with the project,
involved in every step — from the architectur-
al drawings to the selection of each of the
fixtures and finishes,” she said. 

Delighted with the result, she would later
take on subsequent spec house projects. All
the while, she was honing her skills and
broadening her network of Greenwich-area
home services suppliers. That served her well
as she built her real estate business.

Today, she’s an agent with Berkshire Hatha-
way HomeServices New England Properties.
Fine brings some special skills and attributes
to the table for her clients. Like other agents
who have been in the business for a number of
years, she’s able to help clients both prepare
their homes for the best presentation possible,
or help buyers look at homes for sale and see
their true potential.

What makes Fine’s perspective even more
special is that she brings a sense of frugality to
the process. A self-proclaimed “bargain hunt-
er for quality” who came from modest roots,
Fine is conscientious about not overpaying for
goods and services — or homes, for that mat-
ter. Her clients appreciate that lens through
which she sees construction, architecture and
renovations.

She grew up in a multilingual household,
and not only speaks English and German, but
also has an understanding of Ukrainian,

Hungarian and Russian. Prior to moving to
Greenwich, Fine lived and worked in Los
Angeles, New York City, and Michigan, so she
understands what it’s like to relocate.

In her free time, Fine volunteers in the
community and enjoys skiing, golf, spending
time at the beach, and walking at Greenwich
Point and in her neighborhood with friends.
She also loves to dine out and is an avid cook.
She even authored her own cookbook, “Mom
and Pop’s Favorite Old World Recipes,” filled
with Eastern European family dishes.

Renovation inspired career

Business: Berkshire Hathaway HomeServic-
es, New England Properties

Works: Greenwich

Lives: Greenwich

Expertise: Multilingual, with a keen eye for
architecture, design, and renovation on a
budget

Contact: (203) 869-0500 office; (203)
912-1855 cell; ritafine@bhhsne.com

“Greenwich is the most unique town in
Connecticut, when it comes to real estate. We
truly have something for everyone,” accord-
ing to Leslie McElwreath, an agent with Soth-
eby’s International Realty, who has a nearly 15
years in the Greenwich market.

McElwreath pointed out the diversity of
housing options in Greenwich. 

“You can live in a building with a doorman
near Greenwich Avenue and walk to the
train. Or you can own a home in a wonderful
neighborhood with a yard and a pool,” she
said. “You may want to live on the water, right
on the Long Island Sound, or live in back-
country where zoning is 4 to 10 acres. The
possibilities are endless throughout the 50
square miles of Greenwich.”

He graduated from Brown University in
1983, and embarked on a 17-year career in
sales and marketing at a number of Wall
Street firms, including Bankers Trust, Drexel
Burnham, Bear Stearns, and JP Morgan.

“Little did I know how ideal the skill set I’d
developed would translate to selling real
estate in Greenwich,” she said. “By this time, I
had bought and sold many homes and had
overseen several extensive renovations. I was
well aware of the challenges people faced
when searching for the right home, relocating
to Greenwich and the process of making your
new home suit your personal needs.”

Her personal and professional experiences
built a strong foundation for her career in real
estate. She thrives on the dynamics of the
profession. 

“Every day is new and different,” she said.
“I meet and interact with people from around
the world.”

She prides herself on keeping her clients

informed. “It is imperative to understand the
costs you will incur when buying a home, the
timeframe to complete the purchase, and
pitfalls you may encounter along the way,”
she said. “If you understand the process,
step-by-step, and are prepared with appro-
priate financing and knowledge, the trans-
action will go more smoothly. This is true for
sellers, as well.”

In addition to her background in finance,
sales, and marketing, McElwreath believes
her best attributes are candor and integrity.

“It’s easy to tell people what they want to
hear. A good agent tells them the truth,” she
said.

Wall Street perspective

Business: Sotheby’s International Realty

Works: Greenwich

Lives: Greenwich

Expertise: A mind for good investments, with
an appreciation for Greenwich’s diverse and
broad appeal

Contact: (917) 539-3654 cell; leslie.mcel-
wreath@sothebyshomes.com

AGENT PROFILE Leslie McElwreath

THE GREENWICH LIST Highest for sale

Address Price

25 Lower Cross Road $65 million

110 Clapboard Ridge $35 million

124 Old Mill Road $25.75 million

200 Guards Road $22.25 million

42 Mooreland Road $21.5 million

160 John St. $21.5 million

1 Harbor Drive $20 million

17 Cowdray Park Drive $19.9 million

107 Indian Head Road $19.5 million

7 Cobb Island Drive $18.75 million

Source: MLS


