
WOMEN IN BUSINESS
Local Women — Real Success

September 18, 2015

Some of the faces of success in real estate today: Lynn Knoop of Carmel Realty (left), Kim DiBenedetto of Coldwell Banker Del Monte Realty (center) and Tina
Carpenter of Sotheby’s International Realty (right) represent the many women realtors around The Monterey Peninsula. In addition to their work in high-end home
sales, all three have found ways to give back to their communities and professions.

How to succeed in real estate: Get the listings and close the sales 
By ELAINE HESSER

ACCORDING TO the National
Association of Realtors, the aver-
age realtor is a 56-year-old —

wait for it — woman. In fact, women make
up the majority of realtors in the United
States today, a fact some may find surpris-
ing.

Of course, here there’s a century’s worth

of women who were ahead of their times in
many professions. The excellent group of
women realtors scattered throughout the list-
ings in each week’s Pine Cone is a testimony
to that legacy. Here’s a chance to get to know
some of them a little better.

Lynn Knoop of Carmel Realty once
worked at Saks Fifth Avenue. She brought
that high-end customer service to the real
estate business in 1996 and has been a top

nosedive and she was busily reassuring buy-
ers she was working with about their pur-
chases. “You’re a therapist,” she said simply.

Knoop has two children and four grand-
children. She was happily married to her late
husband, Fred — also known as “Frosty” —
from 2006 until his death in 2012 from pan-
creatic cancer. During the last 17 months of
his life, she was deeply impressed by the
care he received at Community Hospital.

When she was recently invited to serve on
the board of the hospital’s foundation, she
was “thrilled.” “We are so lucky to have that
facility and those doctors,” she said, adding,
“The nurses go above and beyond.”

In her spare time, Knoop is an avid golfer
who plays “any place I’m invited! All the
best courses in the world are right here.”

In Knoop’s opinion, a real estate career is
“a wonderful place for a woman to advance.”

Kim DiBenedetto of Coldwell Banker
would certainly agree. She moved here 22
years ago from St. Louis to open Graphic
Traffic, a custom printing, embroidery and
design shop, in Carmel Plaza. She’s also sold
jewelry and worked at Augustina Leathers.

She got into real estate when she wanted
to purchase a home. After looking at the
prices of available properties, she decided
the best way to be able to buy a home was to
sell a few first.

DiBenedetto enjoyed success from the
beginning in 2000. In 2001, she won a

producer ever since.
Although she’s encountered a little trepi-

dation from prospective clients from time to
time — mostly from men of a certain age —
overall she said the real estate business has
been “a wonderful ride.”

“Being a woman has been an advantage,”
she said. “Our level of sensitivity is differ-
ent.” The day she spoke to The Pine Cone,
the stock market had taken a 1,000-point
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JESSICA CANNINGPUTTING THE SCIENCE OF REAL ESTATE TO WORK FOR BUYERS & SELLERS.

JESSICA CANNING
831.238.5535  |  Jessica@CanningProperties.com

CalBRE# 01920034

Jessica Canning brings over 10 years of methodically analyzing 

and tracking the Venture Capital, Private Equity and algorithmic 

trading markets at Dow Jones. In addition to managing teams 

in San Francisco, New York, London, Barcelona and Shanghai, 

Jessica spoke at industry conferences in Dubai, London, 

New York, Palo Alto and Houston. This business experience 

brings a level of professionalism and cultural understanding 

that has proved critical in providing market insight to clients.

As part of the Canning Properties Group, Jessica has been involved 

in over $300M in real estate sales in Pebble Beach, Carmel, 

Carmel Valley and the Carmel Highlands. This year the team 

was nominated as a top technological innovator by Inman News. 

To set up a time to learn about the key drivers of value in each 

neighborhood or to receive a complimentary value estimation 

of your home, call Jess.
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“Rookie of the Year” award. 
“Business is simple, but not easy,” she said. “The difficul-

ty is in executing at the right level to get consistency.”
She seems to have nailed that pretty well, making it into —

and staying in — Coldwell Banker’s President’s Circle, a
group of the top 2 percent of agents internationally.

DiBenedetto said keeping up with real estate law was a
key to her success. She’s served on numerous real estate
boards and committees and is dedicated to making ongoing
training available to other agents.

In 2013, she was appointed to the Strategic Planning and
Finance Committee of the California Association of Realtors.
In 2014, she also served on the organization’s legislative com-
mittee.

DiBenedetto is married and has one adult daughter. She
also has two boxers that were adopted three years ago on
September 11. She named them Rudy, after former New York
City Mayor Giuliani, and Rocky, after former N.Y. Governor
Rockefeller.

Her advice to women considering a career in real estate is
the same advice Judie Profeta of Alain Pinel gave her at the
beginning. “Just go for it.”

That was also the same advice that Tina Carpenter of
Sotheby’s received, and in her case it came from Nick Glaser.
Carpenter had recently moved here with four children ages 4
to 9, to escape an abusive relationship. She stayed at a YWCA
safe house until she was able to get on her feet.

She got a job at Coldwell Banker and then at the Mitchell
Group working the front desk. Soon Glaser was nudging her
to get her license. 

Maybe it was inevitable. Her father was a realtor when she
was young and she said she “played realtor” with his MLS
book, using an ironing board as her desk. She’d show proper-
ties to neighborhood kids.

Carpenter gave back to the “Y” by working on the crisis
line and doing public speaking. She’s also raised money for
the organization and recently helped to sell the safe house
where she once lived. She explained that the organization
does that from time to time so that the locations remain
secret.

She does a lot of small things, quietly, too, like organizing
Christmas fundraising and gift drives for families and foster-
ing dogs through the Lone Cypress Vizsla Club.

She’s helped elderly clients who were downsizing, and vis-
ited them while they were packing. She took one client food
from Tommy’s Wok every week while they closed up a home.
She sees herself as part of people’s life changes, not just the
person who helps buy or sell a house.

The next time you hear “realtor,” along with the David
Lyngs and the Alain Pinels, perhaps you might think of
women like Knoop, DiBenedetto and Carpenter, too.
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Anna Harris
FINE TAILORING AND ALTERATIONS

831-624-7389 | CARMEL

Trained in Italy
Worked for many high end clothing

stores in Carmel
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SUSAN CLARK, GRI, PWN 
StreetsofPebbleBeach.com 

831.320.6801 
sclark@apr.com 
CalBRE#00929953 

For information on what is happening on the Monterey Peninsula, visit my blog at 

SusClark.com 

where you can get detailed information about Real Estate, Market Updates,  
New Listings, Videos, and Local Events! 

Representing  
Buyers and Sellers  

of Luxury Homes  
in Carmel  

& Pebble Beach 

MONIKA CAMPBELL 

831.917.8208 
mcampbell@apr.com 
CalBRE#01370848 

MonikaCampbell.com

Pres gious Member of Dis nc on of the Alain Pinel President’s Roundtable award

Consistent Top Producer since 2009

Member of the Luxury Por olio and Leading Real Estate Companies of the World Networks

Reloca on Specialist and Seniors Real Estate Specialist

Ac ve community involvement as a Board Member of “CPY” Community Partnership
for Youth and ac ve supporter of Pac Rep Theatre, Meals on Wheels and
Community Founda on for Monterey County

Strong communica on and nego a on abili es and knowledge of the areas

Dedicated to going the “extra mile” to providing above and beyond service
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