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REAL ESTATE

Architect Paul Marchese likes
to say that he has had “two ca-
reers.” Marchese is world re-
nowned for both his commercial
and residential architecture. He
was the chief architect of the
World Trade Center complex in
lower Manhattan and spent a
quarter-century of his life work-
ing at the site.

For 30 years, Marchese has also
been a Greenwich resident, and
after retiring from commercial
architecture many years back, he
founded his residential firm —
Paul Stephan Marchese and As-
sociates — in Greenwich.

Incorporating reclaimed or
salvaged architectural materials
has always been part of Marche-
se’s process in residential design.
Two of the first homes he de-
signed for his own family had
elements that had been somehow
reclaimed. 

One of the residential proper-
ties Marchese designed in Green-
wich is 43 Richmond Hill Road, a
15-room shingle-style home on 4
acres. Today, that home has been
listed for $3.595 million by its
current owners. Leslie McEl-
wreath of Sotheby’s International
Realty is the listing broker. For
this property, Marchese turned to
a local lumber source to procure
the reclaimed wood he’s used for
flooring throughout the home.

Sourcing reclaimed materials
can be a challenging logistical feat
and require a little networking
and a little luck. Marchese said
that it’s critical for architects and
builders to have ear-to-the-
ground contacts who can alert
them to when a barn is about to
come down in Vermont, for ex-
ample.

“Plus, I have my secret sourc-
es,” Marchese said. “For example,
I have a great supplier that re-
mills old barn wood. It hones the
surface so it leaves all of the scars
but gives a nice smooth-looking
finish. It’s a wonderful tech-
nique.”

On-site reclamation
While the term “reclaimed

materials” may naturally conjure

images of old barns being careful-
ly disassembled, its parts to be
used anew, sometimes the process
of reclaiming architectural sub-
strates is more organic in nature.

Take, for example, the 1873
six-bedroom home at 150 River-
side Avenue in Riverside. It has
been completely updated to bal-
ance both the charm of the his-
toric architecture and the con-
temporary conveniences of mod-
ern life.

The property is listed for $2.825
million by Stephen Archino of
Sotheby’s International Realty.
Archino’s client, the seller, pro-
vided some insight into all of the
materials they “salvaged” from
the original house to repurpose in
its renovation.

“We reused moldings and all
the doors in the house,” the seller
explained. “Many of the solid
wood doors were stripped of the

100-year’s worth of paint. Some
door openings were designed to
fit the size of the old doors, many
of which are oversized at 8-feet
tall. Other doors were modified to
fit the new opening spaces.”

Architect Paul Marchese noted
that reclaiming can also be per-

fectly organic to the construction
of a home. “I’m fascinated by
reclaiming materials from the
site,” he said. He offered an ex-
ample: 97 Pecksland Road in
Greenwich. On the site, precisely
where the house was to be built,
was a cropping of “hard pine,”

which Marchese said “sounds like
an oxymoron.” What it means is
that the pine trees were legacy;
they’d never been cleared and
never farmed, he explained.

Marchese hired a logging com-
pany from Maine to come and
harvest the trees and rough cut
them into boards. From there, the
boards were sent back to Maine,
where they were kiln dried and
turned into beautiful floor boards
for the home.

At another Greenwich project,
Marchese converted an existing
outbuilding to a “party barn” and
had it moved to a new location. At
200 John Street, a beautiful old
hickory tree stood on the site
where the home was to be built.
He used the wood from the tree to
make a one-of-a-kind bar for the
home. “It’s stunning,” he proudly
said. “That hickory tree? That
was just a found treasure.”

LUXURY LIVING

Reclaimed materials offer responsible, character-rich designs
By Gretchen A. Peck

Sotheby’s International Realty

Above: Designed and built in 2003 by Paul Stephan Marchese, 43 Richmond Hill Road has beautiful hardwood flooring sourced from a local
lumberyard that specializes in reclaimed materials. The 4-acre property is listed for $3.595 million by Sotheby’s International Realty. Below:
Paul Stephan Marchese has had two careers. He is world renowned for his commercial work most notably as the chief architect for the
original World Trade Center complex in lower Manhattan. 
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T illy Cheung Belmont has been a
Greenwich resident for more than a
decade. It’s where she’s raised a fam-

ily, and where her children attended the
town’s exceptional public schools. It’s also
where she focused her career as a profes-
sional Realtor.

Belmont holds both a bachelor’s degree
in economics from Boston College, and
later earned her MBA from Yale University.
She worked in both corporate and interna-
tional banking, and spent more than a
decade as a real estate investor.

When she became a Realtor, she put all
of that experience and insight to work for
her clients. “As a Realtor, I use my years of
business experience to help my clients
understand the market and value their
homes,” Belmont said.

“When pricing homes for my clients, I
use my economics and statistics back-
ground to analyze changing price trends
and shifting market demand, in order to
provide the highest level of professional
service for my clients,” Belmont vowed.

She was formerly a Realtor with Coldwell
Banker’s brokerage in Singapore, and with-
in the past decade joined the Old Greenwich
office of William Raveis Real Estate. In
addition to being an active member in the
Greenwich Multiple Listing Service (MLS),
Greenwich Association of Realtors — for
which she also serves on the International
Committee — and the National Association
of Realtors, Belmont is also distinguished as
a Certified Homeownership Professional.

“In real estate, we are seeing the trend
that more and more buyers are starting
their search online. To help sellers reach
the largest audience, we market their
homes on print, web, digital and social
media outlets,” she said. “We feature homes
on multiple websites, including our propri-

etary website Raveis.com and other web-
sites, including Leading Real Estate Com-
panies of the World, an invitation-only
network with members in over 60 coun-
tries, as well as Realtor.com, NYT.com,
Zillow and others. 

Belmont is an avid traveler and a gour-
met who enjoys cooking cuisines she dis-
covers while traveling. “I love that, in
Greenwich, we have such a vibrant in-
ternational community and easy access to
New York City,” she said.

Experience with investments

Business: William Raveis Real Estate

Lives: Greenwich

Works: Greenwich

Expertise: Background in banking and real
estate investment 

Contact: (203) 869-2345 office; (203) 249-
2884 cell; tilly.belmont@raveis.com 

Lenna Andreou’s clients know her to
be intelligent, informed, discreet and
a sage guide for navigating the

Greenwich real estate market.
Andreou is a sales associate with the Old

Greenwich office of William Raveis Real
Estate, and an invaluable team member of
The Metalios Group. She is licensed in
both Connecticut and New York, and in
addition to working with clients through-
out Greenwich, also assists clients in Stam-
ford and Westchester County. 

As an undergraduate, Andreou studied
marketing, and has put that experience to
good use as a Realtor. She is cognizant that
each property has its own story to tell, as
well as a likely targeted audience of pro-
spective buyers. It’s one of her many roles
as an agent to create a strategic marketing
plan that engages those potential buyers.

Andreou has been among the top-pro-
ducing agents with the office, and named
to the brokerage’s Chairman’s Elite Club.
She’s professionally active not only with
the Greenwich Board of Realtors, but also
the Connecticut Associate of Realtors and
National Association of Realtors. She has
more than 16 years of sales experience, and
as a professional Realtor has worked with
both sellers and buyers who represent an
array of real estate needs and budgets.

Andreou lives in Riverside with her
husband and their two children. She’s
active in her community, as well. For ex-
ample, she serves as the president of the
Greenwich Newcomers Club. She also
frequently volunteers with local organiza-

tions like Kids in Crisis and Room to Read,
and can often be found devoting her per-
sonal time at Eastern Middle School and
Greenwich High.

Multilingual, Andreou speaks three
languages: English, Spanish and Greek.

Multilingual, marketing savvy 

Business: The Metalios Group, William Ra-
veis Real Estate

Lives: Riverside

Works: Greenwich

Expertise: Multilingual and marketing savvy 

Contact: (203) 869-2345 office; (917) 414-
4357 cell; lenna.andreou@raveis.com 

AGENT PROFILE Lenna Andreou

Address Price

521 Round Hill Road $39.9 million

602 Indian Field Road Parcel A $29.5 million

110 Clapboard Ridge $29.5 million

32 Chateau Ridge Drive $25 million

602 Indian Field Road Parcel B $19.5 million

75 Byram Shore Road $18.8 million

Source: MLS
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